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Marketing that Works: How Entrepreneurial Marketing Can Add Sustainable Value to
Any Sized Company, Len Leonard Lodish, Howard Morgan, Shellye Archambeau and
Jeffrey Babin, 2015
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YouTube: LEAN STARTUP https://bit.ly/2z6eABA
Ash Maurya, Product Market Fit www.youtube.com/watch?v=NhI5nzUNQCA
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The Startup Owner's Manual: The Step-By-Step Guide for Building a
Great Company, Steve Blank, Bob Dorf, 2012
The Lean Startup: How Today's Entrepreneurs Use Continuous Innovation to Create
Radically Successful Businesses, Eric Ries , 2011
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Clayton Christensen: Disruptive innovation x5
https://hbr.org/2013/04/using-the-crowd-as-an-innovation-partner
https://medium.com/swih/a-quick-way-to-test-out-an-idea-fd01ac10f4d
https://firstround.com/review/how-superhuman-built-an-engine-to-find-product-market-fit/
https://blog.optimizely.com/2010/11/29/how-obama-raised-60-million-by-running-a-simple-

experiment/
True Product Market Fit is a Minimum Viable Company

Don't Leave Money on the Table with This Crash Course in Pricing

Here's What a Real Growth Strategy Looks Like — Road Tested by Facebook and
Remind

The 39 Best Pieces of Sales Advice You’ll Hear This Year

https://hbr.org/2016/03/startups-need-relationships-before-they-ask-for-money
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How to Become Insanely Well-Connected

https://hbr.org/2006/07/the-sales-learning-curve
https://blog.growthhackers.com/what-is-a-north-star-metric-b31a8512923f
https://hbr.org/2011/04/why-most-product-launches-fail

https://www.tide.co/blog/business-tips/how-to-build-a-go-to-market-strateqy-that-attracts-ideal-
customers/

https://firstround.com/review/why-qualitative-market-research-belongs-in-your-startup-toolkit-
and-how-to-wield-it-
effectively/?utm campaign=new article&utm medium=email&utm source=newsletter

https://medium.com/swlh/13-insights-from-y-combinator-that-every-founder-needs-to-know-
ffc4be002e4c

How to Hire Your First VP of Sales [Job Description]

Attention vs. the Chasm

How to Raise Money — It's a Journey Not an Event Steve Blank
what do | do now? The startup lifecycle Steve Blank

SAAS Source
https://www.growthmanifesto.com/lemonade-growth-study
https://www.lastartup.co.il/blog/the-guide-for-product-market-fit
https://brianbalfour.com/essays/product-market-fit-isnt-enough
http://www.paulgraham.com/growth.html
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